
What We’ve Heard Dealers Say

“Reports aren’t unique enough 
to really tell me how I can 
make better decisions with my 
dealership’s F&I performance.”

“If I need a report, I can 		
get it from my DMS and/or 	
Menu solutions.”   

“Creating reports and analyzing 
performance results takes too 
much time.”

DRIVE PERFORMANCE. 
INCREASE PROFIT 
OPPORTUNITY.

Do More with 
SEcureMetrics Insights

Quick and Customized 
Dashboards  
Viewable on any device – provide 
a quick and easy snapshot of 
your F&I business in real-time, 
anywhere, anytime.

Dig Deeper with Your 
Profitability Insights  
StoneEagle reporting helps you 
monetize missed opportunities 
by illuminating key targets and 
product penetration goals. 

Automated Reporting 		
and Tracking  
On-demand scheduled reporting 
allows you to identify product sale 
trends and top performers.

Contact your F&I Specialist 
for more information. 

SEcureMetrics F&I Reporting – 
Powered by StoneEagle

Leverage the Dealertrack F&I and StoneEagle 
partnership to access premier performance tools 
with actionable reporting insights that improve 
dealership efficiency, drive performance and 
help increase profits.



New capabilities to drive your profitability
Reporting 
from your 

DMS

Other 
Reporting 
Solutions

Reporting 
from your 

Menu

Dynamic & Customizable Dashboards
•	 Easily access and customize reports to how YOU want to view them to get 

true insights into how your dealership and staff are performing.

40+ reports
Viewable on Any Device, Anywhere

•	 View reports with your entire team whether you’re in the office, at home, 	
or on the go.

On-Demand Scheduled Reporting
•	 Schedule reports to be delivered to your inbox automatically.

Compliance Every Step of the Way 
•	 Ensure every product is offered to each customer while tracking compliance 

violations by deal, including rate spread, product profit, and more.

Gauge Year-over-Year Trends
•	 Easily set goals and track performance over prior year.

Monitor Your Team’s Performance
•	 Rank your products to identify strategic sales training opportunities for your 

F&I managers. 

Track Missed VSC Opportunities
•	 Identify customers who didn’t purchase a VSC and create new 		

profit opportunities.

DMS Integrations
•	 Real-time analytics allow up-to-date decisioning.

Data Stays with You 
•	 If you switch DMS or Menu providers, you don’t lose prior data.

SEcure 
Metrics F&I 
Reporting

Customize

Monitor

Drive

& Automate

Profitability


